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Praise For  
Romance Your Tribe Online 
 

"In Romance Your Tribe Online Janet Beckers masters the message 

of how to build your audience and most importantly get them to 

know you, like you, trust you and be pre-disposed to do business with 

you. A great read.” Greg Cassar, Internet Marketing Strategist  & 

Editor of Internet Marketing Magazine"   

“Janet Beckers is the real deal - innovative, clear-headed and 

experienced.  Romance Your Tribe Online is Janet’s step by step 

blueprint for growing an online business, with the rare central 

benefit of helping the reader to deal with the emotional and 

psychological factors that can prevent the very action that’s 

necessary for moving from great idea to sustainable business.  Best 

of all, Janet is funny, smart and real.” Alison Manning, A Mind of 

One’s Own.  www.amindofonesown.com 

“I’ve had the pleasure of working with Janet for a few years now, 

and I am always blown away by the quality of the information Janet 

shares with her tribe. The book Romance Your Tribe Online is no 

exception. In fact, I have already implemented some brilliant tips 

from simply flicking through the pages! If you follow Janet’s simple 

method like I have, building a tribe of loyal clients who love what 

you do is easy”. Gail Bennell. Speech Pathologist.  

www.RaisingNonverbalChildren.com 

 

“Building an online Tribe is so very important these days with Social 

Media playing such a large part in our business lives. Janet’s book 

has made that journey so much easier to understand with a plethora 

of practical tips and advice. Well done!” Anita Kilkenny. 

www.akavirtualpa.com.au 

 

http://www.amindofonesown.com/
http://www.raisingnonverbalchildren.com/
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“Janet Beckers understands that, at its heart, a thriving, successful 

online business is built on the foundation of relationships that are 

intimate and deeply connected. Just as we fondly remember being 

romanced by our first sweetheart, you will learn in “Romance Your 

Tribe Online” how to court + romance your tribe, leading you both 

to a happy, committed and connected relationship. As an emerging, 

creative entrepreneur, Janet was my first “online romance”, 

inspiring me to get my business out of my head and into action. I 

can’t thank her enough and, still, some years later, continue to learn 

and grow through her mentorship!” Paula Tarrant. 

www.inspiredwomenwork.com 

“Why would I buy Janet Becker’s book (and look forward to reading 

it – with such relish! :)) when I have already bought her Blueprint? 

Because I know Janet is 200% ‘passionate’ about MY success and she 

will be bending over backwards to give everything she can, in the 

book, toward that end goal, (rather than holding some information 

back)”. Cheryl Hill 

“Janet leads you to understand how to step and walk in the shoes of 

your ideal client and how to fall in love with them and romance them 

to becoming your raving fan who wants what you have and will be 

happy to invest in their lives through you.... This is the bible to create 

your business from a place of love, ease and joy...” Lillian Ogbogoh  

www.lillianogbogoh.com 

 “I love Janet’s style of communicating. She is clear, concise and very 

engaging. The book is exactly what I've been looking for to romance 

my tribe and create a wonderful community of women proud to 

embrace aging. Thank you, Janet, you and your work are a great 

inspiration to me.” Ayesha Hilton www.wellnessinspirations.com. 

"If there is one thing Janet Beckers knows, its how to connect with 

people.  She has the amazing talent of bringing that connection into 

the online world and explaining to others how to effortlessly connect 

with their tribe." 

Sharon Tieman.  Author of "If I'm So Successful How Come I Never 

Get To Be On Top". www.madamemarketing.com 

http://www.wellnessinspirations.com/
http://www.madamemarketing.com/
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“Once again Janet Beckers over-delivers with this book. Romance 

Your Tribe, is easy to read and the steps are easy to implement. No 

matter where you are in your business this is a great resource for 

creating a highly responsive tribe. As a coach I would recommend 

this book to any of my clients who are looking to build a great tribe. 

Thanks Janet for your passion in delivering such high value content.” 

Angela Counsel. Business Lifestyle Coach 

“Reading this book is like sitting down with Janet for a coffee. It 

captures her spark, wit, passion and incredible knowledge for what 

works in business today – all delivered in a down-to-earth, easy-to-

read style. There are so many fantastic ideas in this book… for 

starters, I am SO looking forward to creating a ‘Celebration Box’! 

This is one book I’ll be recommending to every business owner.” 

Joanne Newell. The Money Mindset Coach for Entrepreneurial 

Women. www.richlifebydesign.com 

“Romance Your Tribe helps you to create the online marketing 

platform that is essential for any successful business. Janet Beckers 

will give you clarity about your business marketing needs, and most 

importantly, how to connect with your ‘tribe’. I recently attended an 

information weekend about book publishing, and happily found that 

everything they said was needed for marketing a successful 

bestseller was written in Romance Your Tribe. Having already 

followed many of Janet’s expert instructions and advice, it was a 

great feeling to know that I am already on the road to success.”  

Kathryn Kitto. Psychotherapist and Hypnotherapist. 

www.healingsouls.com.au 

“In this exciting new offering, Janet takes you step-by-step through 

the process of finding your ‘tribe’, getting them on board and 

keeping them there! This book will quickly become your ‘go to 

toolkit’ as you implement proven strategies to enhance your online 

presence. Learn from the best as Janet introduces you to her own 

‘tribe’ of online experts who walk the walk and talk the talk. An 

investment in your online business that will keep you on track and 

challenge you to become the leader of your own tribe. Thanks Janet 

for a truly amazing adventure.” Kay Ross. Creative Coaching & 

Training Solutions. www.kayross.com.au 

http://www.richlifebydesign.com/
http://www.healingsouls.com.au/
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"Romance Your Tribe takes the mystery out of building a relationship 

with potential customers in the vast environment of the world wide 

web. With a few cheekily named steps Janet's makes this seem 

doable. If you are feeling lost in your web business get this book." 

Amanda Robins.  Intuitive Marketing Strategist.  

www.AmandaRobins.com 

 

“I love how clear, concise and positive Janet has written this book. It 

is a must for all passionate entrepreneurs who want to get their 

message out to the world. Janet’s book takes all the guess work out 

of what can often be a minefield of confusion. Simply follow her 

guidance and you will be on your way to being a successful, loved 

Tribal Leader.” Lisa Tassell. Naturopath 

 

“If you are already a Romance Your Tribe fan, this book really 'etches 

a few more notches' in your business - it's classic teaching but with 

the interviews of real people naturally following the RYT teachings, 

you can't fail to get real insight into why each part of the romance 

path is not just idealistic but absolutely essential in building a solid 

online business. From my personal perspective - this is the teaching 

that has made me realise that I can remain a nice person in business 

while actually expecting to have true return on what I provide for 

others - the balance of true and honest relationships.” Karen 

Thomson. Visionary VA. 

“Janet shares treasures: knowledge, systems, enthusiasm, win-wins, 

money making strategies, wisdom, and her tribe, all so you can win 

in your own unique way. This is pure gold, knowing I can go out into 

the world, to win, with her guidance, in the work I am passionate 

about, helping people creatively deal with The End of Life Matters. 

Blessings Janet”. Trypheyna McShane . Author of “The Intimacy of 

Death and Dying” www.intimacyofliving.com & 

www.theendoflifematters.com 

http://www.amandarobins.com/
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Tribes and Romance 
I know you can do this. I know you can attract to you a tribe of loyal 

fans online who LOVE your brand.  

Why do I know this? Because now, more than ever before, 

individual entrepreneurs and small businesses have an advantage 

over big business. The playing field has more than levelled.  

You see, the rapid explosion in social media has changed the way 

we do business online. People are no longer content to be at arms-

length with a business and brand. They expect to be able to interact 

with individuals, with real people, and to build a relationship. This is 

challenging for big businesses to do. It is simple for a small business, 

if they have strong brand foundations in place. 

There are huge opportunities for entrepreneurs to establish 

themselves as Tribal Leaders. A leader who creates a place for a 

tribe to focus online and ideas and common language that connect 

them. The exciting thing is, these leaders are not only limited to the 

charismatic communicator we normally associate with leading. If 

you can tap into your unique story and style and create products 

and services that are branded with your unique language you have 

the building blocks to naturally rise as a Tribal Leader. 

That is the purpose of this book. By the time you finish the last 

chapter you will have the step-by-step process to tap into your 

unique profitability, intimately understand your most profitable 

customers, have packaged your expertise into trade-markable 

programs and set up a Tribal Platform online that attracts, nurtures 

and sells to your ideal clients on auto-pilot. 

I know you can do this because you now have a process to help you. 

A process that works. Let me outline it for you below. 
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Tribes Online 
We have entered the Tribal Age of The Internet. 

Until now, focusing on solving the needs of your customers has been 

enough to build a strong foundation for your business. But that’s 

changed, thanks to the internet.  Now your customers and potential 

customers actively interact with each other online. They expect to 

interact with you and your brand as part of a community or tribe.  

It started a few years ago with blogs, where people could leave 

comments and have their “say,” rather than just passively reading 

something like a newspaper.  The popularity of forums skyrocketed, 

and people were having deep, active, and enduring conversations 

online.  

Then along came Facebook,  Google+, Twitter, YouTube, LinkedIn… 

the last few years have seen an EXPLOSION of ways people interact 

on the net.  The old ways of doing business on the internet have 

been swept away by this interactive revolution.  This is because…  

We all share a fundamental human need to belong.  

We all hunger to find a group, community, or tribe to interact with 

– this happens at a lightning pace on the internet. People are making 

buying decisions based on peer recommendation and what they 

hear via social networks.  

Do you like what they’re saying about YOU or your business?  Do 

you even KNOW what they’re saying about you or your business?  

If you don’t think it’s important, just listen to a few of these facts… 

• 78% of consumers trust peer recommendations 

• Only 14% trust advertisements 

• YouTube is the 2nd largest search engIne in the world 

• Facebook has taken over Google as the most popular web site 
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• 25% of search results for the World’s Top 20 largest brands are 

links to user‐generated content 

• Social Media has overtaken porn as the #1 activity on the Web 

It’s literally a different world than it was just a few years ago… 

We’re now in the Tribal Age of the Internet. This is the new 

“Connection Economy”, and it’s the people who know how to tap 

into these tribes that’ll survive and thrive in online business. 

What Is a Tribe? 
Seth Godin, the author of many best-selling books, including 

“Tribes: We Need You to Lead Us” defines tribes well: “A tribe is a 

group of people connected to one another, connected to a leader, 

and connected to an idea. For millions of years, human beings have 

been part of one tribe or another. A group needs only two things to 

be a tribe: a shared interest and a way to communicate.”  

Tribal Leadership 
As you can see, from what I’ve shared above, people definitely have 

a way to communicate. The other two elements needed for a tribe, 

according to Seth, are a leader and an idea. This is where you come 

in. There is a huge opportunity for people to step up and lead and, 

with an overwhelming number of communication distractions, 

people are hungry for someone to do just that. Tribes want leaders 

to simplify, filter and inspire. You can do that.  

If you can clearly stand up and say “this is the idea our tribe believes 

in and here’s the place online we can all hang out” you will naturally 

stand-out as a Tribal Leader online. If the “idea” is core to your 

business message, then you will create a tribe of fans who LOVE 

your brand. 

The exciting part is Tribal Leaders are no longer limited to those 

rare charismatic people we normally think of as leaders. The 

nature of the internet and the way it brings millions of people 

throughout the world together, means there are endless 

opportunities for “ordinary” people (not that there is anything 

remotely ordinary about you!) to attract a tribe by clearly 
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articulating what you stand for in your market place. The tribes that 

can develop around your brand, not only share your passion but are 

also loyal and profitable. 

The 5 (and a half) Steps to Romance Your Tribe 
Over the years I’ve been fortunate to interview hundreds of the 

most successful people in online business. I’ve explored with them 

what has made their businesses so successful and how they have 

created tribes of loyal fans. Even though each person was very 

different, and their businesses unique, there were clear patterns 

and a system emerged. 

I have since gone on to introduce this system into my own business 

(with wonderful results) and mentored hundreds of clients to 

implement this system over incredibly diverse industries. Simply 

put, it works. 

I’ll be guiding you through this system in this book. Let me introduce 

you to each step here so you have a big picture view of the process 

before we dive into the detail. 

Step 1: The Profit in You 
Just like a beautiful long-lasting relationship, the first person you 

need to learn to love and understand is yourself!  

In chapter 3, I share a very personal story with you of 

transformation, both business and personal. I then teach you the 9 

step process to create massive change in your life and the 3 mindset 

approaches you need to embrace so you are ready to step up as a 

Tribal Leader. 

In chapter 5, we dive in and uncover your unique knowledge and 

story that is the foundation of your tribe. The definition of tribes I 

shared earlier states that tribes form around an idea. We’ll look at 

your ideas in this chapter. 

At the end of this step you will have identified the unique story and 

expertise that no-one else can replicate. The core that is the 

foundation of your profitability. 
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Step 2: Your Profitable Avatar 
When you’re searching for the “perfect one” for your long-term 

relationship, you will have your “wish list” of the perfect man or 

woman. You know what you want, and you’ll know them when you 

meet. The same holds true for your business.  

Your Profitable Avatar represents your ideal customer. Not just the 

one who likes what you do and wants your products and services. 

We’re talking about the one who’ll commit to that long term 

relationship and happily pay! 

We’ll get very clear on this person in Chapter 6 when I introduce you 

to the simple, and very powerful, Profitable Avatar Quadrant 

Exercise. 

At the end of this step you will know exactly who your most 

profitable potential customers are and how to easily identify and 

attract them. 

Step 3: Your Signature System 
When you’re looking for romance, how do you present yourself so 

your idea soul mate understands just how incredible you are? It’s 

about communicating and paying attention to how you present 

yourself (what you see is what you get baby)! 

When you have implemented the first 2 steps in The Romance your 

Tribe System you will have already laid a strong foundation to be 

the trusted advisor many customers in your industry will choose. 

They will identify you as someone they resonate with, who 

understands how they think, and can act as their trusted guide.  

In chapter 7, we set you apart from everyone else in your industry 

with your unique branding language and system. We then create 

product and service packages which leverage your expertise and 

maximise your profits.  

At the end of this step you will have a trade-markable signature 

system that sets you apart from everyone else in your industry. 
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Step 4: Joint Venture Mastery 
So you’re clear on who your ideal soul mate is, you know you have 

something wonderful to offer them and you know, when you meet 

them, you’ll be able to dazzle them with the true you. So how are 

you going to meet them? 

Where is Cupid when you need him?  

In romance, Cupid may be your well-meaning friend who keeps 

setting you up with blind dates. If you aren’t clear with your friend 

about what your perfect date is, and you’re not talking to a friend 

who has your ideal date in their social circle, then you’re going to 

have a lot of bad dates! 

Cupid, in business, is a Joint Venture partner. In chapter 8, I’ll guide 

you through the process to identify Cupid for your business. We’ll 

look at the common mistakes people make when approaching a JV 

partner and what to do instead. I’ll share the simple formula I use 

(and my clients have used with consistent success) when sending an 

invitation to a potential JV partner and the method I used to launch 

my business that put me on the International business map in a 

matter of 8 short weeks. 

At the end of this step you will know exactly how to identify and 

approach ideal joint venture partners and have systems to work 

with them to dramatically increase your profitabililty. 

Step 5: Romance Your Tribe 
The process of finding potential new clients and moving through the 

process of becoming a paying customer, in fact a raving fan, is very 

much like a romance. If you try to go for the hard sell too quick, 

you’ll leave them feeling like a one-night-stand! If you treat every 

new lead in your business as if they are going to be “The One’ you 

will spend the rest of your (business) life with, then you will see how 

the Romance Your Tribe model works to build a business of 

customers committed to you for life!  

In this step I’ll walk you through the 5 stages of this “romance” and 

how it ties together all the things you need to put in place to have 
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an automated online business. You’ll see how all the moving pieces 

fit together. I refer to this as your Tribal Platform.  

Step 5, actually has 5 sections and each is covered in their own 

chapter. Here is an over view. 

Flirting 
 

Flirting is the stage most people think about when it comes to 
marketing your business online. This is the traffic generation part. 
The part of the business building cycle where you put on your 
sexiest clothes, paint on the lippy, put on the push-up bra, scan the 
headlines so you’ll have something to talk about and head out to 
find your soul mate (men, you can skip the lippy and push-up bra 
OK). The business building equivalent is finding great sources of 
your ideal customer and making such a great impression on them 
they can’t wait to get back to your place.  

 
In chapter 10, we’ll revisit the Profitable Avatar Quadrant Exercise 
you did in chapter 6 and use it to strategically target your marketing 
to attract the ideal client who will actually pay you and be great to 
work with. I’ll then share the 3 most effective flirting strategies that 
get you the best results and are the favoured strategies of the 
hundreds of my colleagues I have interviewed too. 

At the end of this step you will know exactly how to find and attract 
new leads to your business who are most likely to spend money with 
you and consistently bring new traffic to your website. 

Back to My Place 
 

Now you’ve been out flirting around you should have lots and lots 
of gorgeous potential customers excited to get to know you better. 
It’s time to invite them back to your place. Like in a romance, you 
want to make sure, when you invite them home, that the place is 
looking the best it can. In romance, this would mean cleaning up, 
strategically placing your trophy collection somewhere they will 
notice, putting on some mood music, candles and generally making 
them feel so comfortable and welcome they agree to a second date.  
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In business (and list building specifically), this means ensuring your 
web site is designed to convert visitors you attract to become 
subscribers on your list.  

In chapter 11, I’ll share what you need on your website, the best 
software to use, how to make your website irresistible to your 
Profitable Avatar and then we’ll cover some advanced techniques 
to increase conversion and also credibility.  

At the end of this step you’ll now the most important things to 
include on your website so you convert visitors to subscribers and 
build a mailing list of people who love what you do. 

Courting 
 

The courting phase is where you’re really keeping in touch with 

them. They’re ready for another date with you, and you’re serious 

about developing a lasting relationship with them. In online terms, 

after they’ve signed up for your e-mail list, you’ll follow up with your 

newsletter and your e-mail auto-responders. 

You may have made it to the second date but, just as in a romance, 

don’t assume they are a sure thing. At this stage the relationship is 

still a bit one-sided. You are still doing the hard work to impress. 

In chapter 12, I share how to automate your courting and the best 

strategies that are working right now for you to consistently build a 

long term relationship with your new subscribers. We’ll cover 

strategies from email sequences to podcasting to online TV. Then I’ll 

detail 3 great strategies you can use to court that create income at 

the same time as they create a stronger relationship. 

At the end of this step you’ll know how to communicate with your 

new leads to turn them into raving fans. You’ll know the best 

strategies using writing, video and audio and know how to 

automate everything so you don’t have to work so hard. 

Romance 
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This is where they’re starting to give you a little attention now – 

they’re starting to get “into” you. The relationship is going both 

ways and that’s what you want to encourage. 

In chapter 13, l share a few different strategies you can implement 

in your business to create true loyalty and romance with your tribe.  

I outline strategies to encourage interaction and then cover in detail 

2 specific strategies of collaborative projects and competitions. I’ll 

also introduce you to my unique 4th Win Test that will revolutionise 

the way you look at your marketing. 

At the end of this step you will know very simple but powerful 

strategies that create true loyalty from your subscribers and make 

you stand out in your industry as a true leader. Even if you are totally 

new to business.  

Commitment 
 

This is where you’re looking forward to a long-term relationship – 

and in romantic terms, this would be where you might start thinking 

about children. In business, this is where they become your 

customer, where they purchase your products – a very big step! 

They may start with your less-expensive products – a perfectly 

reasonable way to start! – and they’ll go on to become a loyal 

customer who’ll spend more and more money over time… and 

become a devoted, dedicated fan. 

In the 4th step, when you created your Signature System, you 

determined the product packages you could offer. In Chapter 14, we 

get into the nitty gritty of putting it all together so you can create 

products fast and sell and deliver your programs on auto-pilot. 

I cover how to sell a product with integrity of it hasn’t been created 

yet and then the fastest way to create an information product based 

on your expertise (or that of others). I then detail 9 different 

business models you can use online and who they suit. 

At the end of this step at the end of this step you’ll know the best 

online business model for you and be ready to multiply your income 
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while freeing up your time with automation and packaging of your 

expertise. 

Step 5 (and a half): Surround yourself With a Support 

Network 
 

So why do I call this the 5th and a half step? That’s because, even 

though you can build a fantastic Tribal Platform and a passionate 

tribe online by implementing the first 5 steps, it is the magic half 

step that really allows you to step up and step out in a meaningful 

and sustainable way. 

To really shine, every successful business owner knows they cannot 

do everything themselves. Even if they work from home on their 

own (which is what I do and what many of the successful business 

people I have interviewed do) they take responsibility for creating 

their own support team. They don’t do this passively.  

 

 

They actively create support in the following 3 areas: 

1. Create a team of people who love doing what you find 

tedious. 

2. Invest in a mentor 

3. Create a Peer Mastermind Group 

In chapter 15, I show you how to recruit and work with a virtual 

team, how to select a mentor and how to find and run a 

mastermind group. I’ll also share my 7 step process to get your 

partner to support your dreams. 

At the end of this step you’ll know how to build a team to run 

much of your business and free you up to do more of what you 

love. 

So, let’s get stuck into it. I can’t wait to share the Romance Your 

Tribe (RYT) system with you and hear of the results you get.
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How to Make the Most of 
This Book 
 

 

 

Where Are You:  at a glance 

 
 Tribes and Romance 

 How to Make the Most of This Book 
 The Red Dragon Walking Stick 

 The Success Quadrant 

 RYT Step 1. The Profit in You 

 RYT Step 2. Your Profitable Avatar 

 RYT Step 3: Your Signature System 

 RYT Step 4: Joint Venture Mastery 

 RYT Step 5: Romance Your Tribe 

 Flirting 

 Back to My Place 

 Courting 

 Romance 

 Commitment 

 RYT Step 5 (and a half): Surround Yourself 

 With a Support Network 

 1 Page Action Plans For Each Entrepreneurial Star Type 

Shine Online 
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How to Make the Most of 
This Book 
It’s great to welcome you here. My intention in this book is to 

educate, inspire, motivate and help you to step up and become the 

true Tribal Leader your tribe is waiting for you to be. 

To help you, I’ve created a secret resource area online that is just 

for people who are reading this book. Throughout the book I’ll 

mention extra resources to help you and links to all of them will be 

over in that online resource area. 

I recommend you go to the secret resource area now, register for 

immediate access and then bookmark the secret resource page so 

you can go back quickly when I mention a resource that will help 

you. 

Here’s the link: www.RomanceYourTribe.com/secret 

 4 Ways To Approach This Book 
 

1: The Step by Step Approach 
 

This book is designed to walk you, step-by-step through the process 

to create a loyal tribe of fans online who LOVE your brand. It doesn’t 

matter what stage you are at in business, you will get the best 

results if you follow the steps in the correct order and implement as 

you go. 

Of course, depending on what stage you are in your business, there 

are some stages you only need to tweak and adopt and others you 

need to study and implement in detail. So I’ve made it easy for you 

to know where to focus your attention. 

In Chapter 4, there is a simple exercise called “The Success 

Quadrant” which will allow you to identify your Entrepreneurial Star 

http://www.romanceyourtribe.com/secret
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Type. Then, after every chapter in the Romance Your Tribe process, 

you will see a section with suggestions on how to apply that step in 

the process, depending on your Entrepreneurial Star Type. Just 

follow the steps and you will get the best results with the least 

amount of effort. 

2: The Methodical Approach 
 

Firstly, identify your Entrepreneurial Star Type with the simple 

exercise in Chapter 4 “The Success Quadrant”. Then flick to Chapter 

16 at the back of the book for the 1 page Action Plans for the 4 

different Entrepreneurial Star Types.  Use the checklist for your Star 

Type as a guide to cherry-pick the chapters you want to study in 

depth and in which order. 

3: The Inspirational Approach 
 

This book is designed to guide you step-by-step to create a loyal 

tribe of fans online but that doesn’t mean it is designed to be a 

boring text book (well, that’s not my plan anyway). 

Throughout the book I have included inspirational interviews with 

brilliant people who share how they implement the strategies I 

share with you. There are also short and motivating “food for 

thought” highlights from episodes of my popular Wonderful Web 

TV show. There is one is each chapter and they are designed to 

challenge your thinking. 

There are also my Emotional Intention ideas at the end of each 

chapter to inspire you to tap into the power of emotions. 

So open the book at random, read the stories, check out the action 

steps and see what comes up. Do this daily for just 15 minutes, then 

importantly take 1 action each day, and watch your passion and 

results reach a new level. 

4: The Waste of Time Approach 
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This is one of the popular approaches to non-fiction books. Read a 

few chapters, maybe flick through and then do one of the following: 

 Talk about taking action on what you’ve learnt but never 

really do anything 

 Say “I know all this already” and close your mind to learning 

new things and being inspired to think differently. Then do 

nothing new and make no changes. 

 Add this book to your growing collection of “Book Shelf 

Guilt”. You know, the book you must read and never get 

around to it, then feel like a loser every time you see it on 

your coffee table / book shelf / bathroom floor. 

Instead, make a decision right now to use one of the other 

approaches listed above. 

Now here’s the important thing. In business you are judged on the 

results you get, not on how much you know. You can only get results 

by taking action. I’ve designed this book so make it easy for you to 

know what action to take in what order. The rest is up to you. 

Commit to yourself to take just 1 action on something you learn 

every time you open this book. Every small action is a step forward 

and it is surprising how soon those small, consistent steps get you 

to the top of your mountain. 

Wave to me when you get there OK? 
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Each Chapter Follows This Structure 
This book is based on the system I have tested and refined over the 

years of working with thousands of entrepreneurs worldwide to 

help them create their own loyal tribes online. 

This system is my trademarked system called Romance Your Tribe. 

There are 5 (and a half) steps in the system and Step 5 has 5 sub-

sections. Each chapter is devoted to teaching you how to implement 

just 1 step in the system.  

To make it easy for you learn, as well as be inspired, each chapter 

has the following inclusions. 

Workshop 
 

The body of each chapter has step by step lessons on the 

importance of the step, lessons on how to master and implement 

that step and also action tips spread throughout. Get your pen and 

paper out and prepare to take notes. 

Tribal Leader Spotlight 
 

One of the exciting parts about writing this book was searching for 

great people to spotlight as case studies of best practice for each 

step in the system. When I wrote my wish list of people who I would 

like to feature as Tribal Leaders I chose carefully. I didn't select 

according to who had the biggest list or who had the biggest 

company etc. I chose according to who I felt had similar values to 

me. I chose people who have high integrity, focus on genuinely 

helping people and build their businesses on relationships. 

Each demonstrated they had built their business using strategies 

that are the foundation of The Romance Your Tribe model. I’m 

honoured to shine the light on them and introduce them to you. 

Each chapter has the highlights of a recorded interview I did with 

them. You can listen to the interviews as a bonus with this book. 

The interviews are all 20 minutes long. I set the timer and we 
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challenged ourselves to give maximum value in that 20 minutes. I’m 

amazed at how much brilliant content each leader shared. 

There is a link at the end of each Tribal Leader Spotlight to a web 

page where you can listen to the interview, find out more about 

the featured leader and also find links to join THEIR tribe and learn 

more from them. I asked each person to donate a gift when you join 

their mailing list and each has been extremely generous. 

You can also find more Tribal Leader interviews over at 

www.RomanceYourTribe.com and subscribe to the iTunes podcast 

Romance Your Tribe Radio. 

4 Star Types Guide 
 

If you’re not getting the results you want in business, even though 

you have been implementing many of the things you will learn in 

this book, chances are you are doing things in the wrong order for 

the stage of business you are in. 

At the end of each chapter detailing a step in the system, I have 

included instructions on what to prioritise, according to your results 

in The Success Quadrant Quiz in Chapter 4.  

No more guess work! 

Web TV Highlight 
 

Every Monday of every weeK I publish a short and sweet (about 3 

minutes) video episode of my popular Wonderful Web TV show. 

This video is also a podcast and has ranked in the top 20 of 

marketing video podcasts on iTunes for years. Each episode is 

designed to teach or challenge and focuses on either marketing, 

mindset or motivation (or sometimes all three!). 

I asked the members of our private Facebook group, if they could 

nominate some of their favourite TV episodes. I have included a 

transcript of one of these episodes at the end of each chapter. They 

are designed to inspire, amuse or challenge. 

http://www.romanceyourtribe.com/
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There is a link at the end of each Web TV Highlight so you can watch 

the TV episode online . 

By the way, if you have purchased this book, that makes you eligible 

to join our invite-only Facebook group. Just drop me an email at 

theteam@wonderfulwebwomen.com and ask for instructions. It 

will be great to welcome you. 

Chapter PowerPoints 
 

 Want a short cut on the key points from each chapter? Or 

maybe a summary to reinforce what you have read? 

 Got you covered baby. 

 At the end of each chapter there are 4 or 5 dot points of 

action steps you can take to implement the key points in 

that chapter. 

 There’s that action word again. 

Today’s Emotional Intention 
 

You set your intentions each day when you write your to-do list. But 

have you ever noticed that your productivity and joy in your 

business is influenced by far more than what you do? It is greatly 

influenced by HOW you do things. 

Your mood, emotions, level of confidence and self-belief will vary 

each day. Some days you are on fire baby! Other days you feel burnt 

out. You don’t have to just passively accept how you are feeling. If 

you can set action intentions for the day, why not take control and 

set Emotional Intentions as well? 

I talk about this in the Web TV Highlight at the end of this chapter. 

To help you get started and get inspired, at the end of each chapter 

I have included one of the Emotional Intention statements I have 

used myself or that members of my tribe have suggested for this 

book, in a discussion we had on The Wonderful Web Women 

Facebook page. 

mailto:theteam@wonderfulwebwomen.com
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www.Facebook.com/WonderfulWebWomen 

 

Easter Egg 
I have a hidden surprise for you in the pages of this book. Hidden 

throughout the book there are clues that only the observant will 

find. There is one clue in each of the 17 chapters. Put together they 

reveal a hidden message to you from me. 

Who says you can’t have fun writing a book! 

When you uncover the hidden message, send me an email at 

theteam@wonderfulwebwomen.com . Tell me the secret message 

and how you found it and what it means to you. 

Do that, and I’ll send you a special surprise  

Hey, if you uncover the secret message, remember, it’s a secret. 

Shhhhhhhh. 

 

 

  

http://www.facebook.com/WonderfulWebWomen
mailto:theteam@wonderfulwebwomen.com


Shine Online 

www.RomanceYourTribe.com 27 

 

Web TV Highlight 
 

Setting Your Emotional Intention 
Hi Janet Beckers here and welcome to Wonderful Web TV. Today 
I'm going to share with you a tip that will help you to be fully present 
in your business every day.  
 
Now you're probably familiar with using goals: setting a goal for 
the day and setting a to-do list for the day. These are the things you 
intend to do today to work towards growing your business? These 
are your intentions for that day.  
 
What I also like to do is set an emotional intention for the day. 
Each day is not always the same. For example, one day I may set an 
intention to be lovingly present, lovingly focused on every single 
person, every single activity, every single thing that I do that day. 
Another time, I may set an intention to be curious and playful in 
everything I do that day.  
 
A lot of times My Emotional Intention may be to do with what I'm 
feeling deep down I need that particular day to ground me. This is 
really important because there are things during the day that 
distract you or that may lead you astray. Things that may take your 
mind off business or that may upset you even. 
 
I find setting an emotional intention is a great reminder. For 
example, if I am working on things and I'm getting distracted if I 
remember my emotional intention today is loving focus, it brings 
me back. It gives you that ground zero to always return to. 
 
My question for you is what kind of emotional intention can you 
set for yourself today? Or can you set tomorrow? Do you do 
something similar? I’d love you to be able to share what works for 
you because your business is more than just getting through those 
to-do lists.  
 
It's also about the way you're going to approach your business that 
day. It is what is going to help you to get through, to stay grounded 
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and focused and have that great mindset that's really going to help 
you be successful. 
 
You can watch this episode of Wonderful Web TV and share 

comments and questions over here: 

www.RomanceYourTribe.com/webtv12 

 

How To Use This Book PowerPoints 
 

 Flick through the book to get a feel for the structure and 

content. 

 Decide which of the 4 approaches to using this book suits 

your style best. 

 In a hurry? Skip to Chapter 4 and do the Success Quadrant 

Quiz 

 Skip to Chapter 16 and book-mark your Action Plan for your 

Entrepreneurial Star Type. 

 Commit here and now to take at least 1 action from each 

chapter each time you read it. 

Today’s Emotional Intention 
 

My Emotional Intention for today: Today I will approach my work 

with a combination of calm persistence, mixed with a tingle of 

excitement knowing I am creating magic. 

So what's YOUR Emotional Intention today? 

 

 

http://www.romanceyourtribe.com/webtv12

